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• PhysicianLoans has no financial ties or material relationship of any kind with UIC.

• The intent of this Financial Workshop is to educate you in long term financial 
health and literacy as UIC recognizes that it is valuable to have this information 
made available to you.

• Any future business relationship between you and PhysicianLoans will be at your 
choice and consent. 

• There's no obligation for you to apply with PhysicianLoans by attending this 
session.

Disclosures
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Who we are

M y  P e r s o n a l  N M L S
# 6 5 0 2

A Preferred Mortgage Provider for 
t h e  A M A ,  A O A  a n d  S O M A

S I N C E  1 9 9 3
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• Why are we here?

• Types of Loans

• How much you CAN Afford

• Buy vs. Rent

• Home Buying Timeline

• Budgeting for Closing

• LIVE Q&A Throughout

Agenda
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Why am I here?

To educate you about home buying as a new doctor.

Provide considerations for you to determine if buying is right 
for you, and what steps to take if you are interested in buying.

To tell you that you must buy a home or that you should buy 
a home. For some of you it may not be possible and for 
some of you it will simply not be the right choice now. 

What you learn today however can still help you in the 
future once buying is right for you.

I am not here
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Housing Shortage – How did we get here?

• 2008 Financial Crisis

• Developers / Builders go out of business

• Not enough homes being built

• Exacerbated by Corporate Investors buying homes pre-Covid

• During 2020, few owners put their homes on the market. 

• 2020 – 2022 we see low rates and very low inventory = 

Sellers Market

• 2023 Still very low inventory – Although less competition as 

rates are now higher. The frenzy has passed.
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What does all this mean for you?

1. Begin the process earlier

2. More important than ever to work with a trusted Loan 

Officer and a trusted Real Estate Agent

3. Enter the process with an informed mindset



Types of Loans
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F a n n i e  M a e  
a n d  F r e d d i e  M a c

G o v e r n m e n t  
I n s u r e d

G o v e r n m e n t  
G u a r a n t e e d

Conforming FHA VA

P o r t f o l i o  L o a n

Physic ian 
Loan

What mortgage types are out there? 

This is a subset of mortgage types and does not include all mortgage types. VA loans require a VA certificate of eligibility. Huntington is not acting on behalf of, or at the 
direction of the VA, FHA, USDA or Federal Government. 
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Student loan debt

No employment 
contract & no pay 
stubs.

Job starts in July, 
but you wish to 
move in June or 
earlier

No proof from 
lender of student 
loan payments for 
next 12 months

No Medical 
license

Why is applying for the right loan important as 
a Graduating Student / Resident? 

Little to no savings
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Fannie Mae 
and Freddie Mac

Government 
Insured

Government 
Guaranteed

Physician 
Loan

Conforming FHA VA

Portfolio Fannie Mae & 
Freddie Mac

Government 
Insured

Government 
Guaranteed

Down Payment As low as 0% As low as 3% As low as 3.5% As low as 0%

Student loan documentation flexibility   

No Mortgage Insurance

Fully executed employment contract or offer letter is 
acceptable

Higher Debt Ratio Allowed

Close up to 90 days prior to Orientation / Residency / 
Job start

Mortgage Loan Types

This is a subset of mortgage types and not includes of all mortgage types. VA loans require a VA certificate of eligibility. Huntington is not acting on behalf of, or at the direction 
of the VA, FHA, USDA or Federal Government. 



How do I 
determine how 
much I can afford?
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What Price Range?

Example assumes rate of 5.75%. APR varies due to loan size in example between 6.33% – 6.29%. Please reference disclosure slide 
(Slide 41) for additional terms and information. The tax and insurance examples are for illustrational purposes and do not depict an 
actual transaction scenario. Region represented in this example is Columbus, OH.  Actual costs may vary based on the location of
the property.

Home Purchase Total Payment 

Single Income 
Graduating Students $150,000 - $325,000 $1,200 - $2,250

Dual income households $450,000+ $2,500+



www.PhysicianLoans.com

+ Interest Taxes InsurancePr inc ipal + +

+

Homeowner Association Homeowner Association 
Dues

HOA

Determining How Much You Can Afford 

House Payment

PITI
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Total 
Debt      
Ratio

Total Monthly Debt 
Payments 

Monthly 
Gross Income

=

How much you qualify for is determined 
by your debt ratio
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FHA

41%

Total Debt Ratio Allowed

Physician Loan Conforming FHA VA

Portfolio Loan Fannie Mae & Freddie 
Mac

Government Insured Government 
Guaranteed

50% 36% 43% 41%

Information presented on the slide represents the standard DTI allowed, without additional conditions or underwriting requirements. Conforming allows to 45% 
and 50% under certain conditions; FHA allows up to 50% under certain conditions. VA loans require a VA certificate of eligibility. Huntington is not acting on 
behalf of, or at the direction of the VA, FHA, USDA or Federal Government. 
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Total 
Debt      
Ratio

Total Monthly Debt 
Payments 

Monthly Gross 
Income

≥

How much you qualify for

How are Student Loans
accounted for?
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50%

Total Monthly 
Debt Payments 

Monthly 
Gross Income

≥

How much you qualify for

$2,708

$5,416
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P&I

Taxes

Insurance ( Homeowners) 

P
I
T
I

$1,692

$241

$50

$1,983Total PITI

Purchase Price $290,000 

The house you buy depends on your PITI & DTI

Example assumes rate of 5.75%, APR 6.30%. Please reference disclosure slide (Slide 41) for additional terms and information. 
The tax and insurance examples are for illustrational purposes and do not depict an actual transaction scenario. Region 
represented in this example is Columbus, OH.  Actual costs may vary based on the location of the property.
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T

I

$2,626

$375

$70

$3,071

$450,000 

$1,313

$187

$40

$1,540

$225,000 

$1,692

$241

$50

$1,983

$290,000 

P&I

The PITI Comparison

Example assumes rate of 5.75%. APR varies due to loan size in example between 6.31% - 6.29% respectfully. Please 
reference disclosure slide (Slide 41) for additional terms and information. The tax and insurance examples are for 
illustrational purposes and do not depict an actual transaction scenario. Region represented in this example is 
Columbus, OH. Actual costs may vary based on the location of the property.



How do I determine if 
I should Buy or Rent? 
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Local Home 
Prices

How Much 
You Qualify 

For

Monthly 
payment you 

feel 
comfortable 

with

When it may make sense to Buy
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When it may make sense to Rent

Monthly 
Payments You 

Feel Comfortable 
With

How Much You 
Qualify For 

Local 
Home 
Prices
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Chart prepared by Bloomberg Businessweek using 2020 data from 
the Economic Research Institute
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Common Decision Factors

Financial 
BenefitsL i f e s t y l e

C i t y  T i m e  i n  
H o m e  

City Time in 
Home
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PITI ($1,983/mo) $95,184

Equity - $16,000

Total

- $36,000Appreciation (3%) 

Difference of $52,816

$96,000 

Rent 
Payments 

($2,000/m 
for 4 years)

$43,184 

Renting vs Buying
A $290,000 Home Held for 4 Years

Example assumes rate of 5.75%, APR 6.30%. Please reference disclosure slide (Slide 41) for additional terms and information. 
The tax and insurance examples are for illustrational purposes and do not depict an actual transaction scenario. Region 
represented in this example is Columbus, OH. Actual costs may vary based on the location of the property.



www.PhysicianLoans.com

Maintenance (apx. 1% per year) -$10,000

Selling Cost (6% of $290,000) -$17,400

The financial benefits of Buying

Gross Difference of $52,816

Net Difference of $25,416

This sample is for illustrational purposes and does not depict an actual transaction. Actual costs may vary.
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What’s the 
timeline? 
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Jan MayMar Jun
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The home buying timeline

Start: Select a Loan Officer you trust & get prequalified (Jan – Mar)
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Questions to ask a Loan Officer

• Do you hold a personal mortgage license in 
the state in which I plan to purchase?

• Is your company licensed in the state in which 
I plan to purchase?

• Am I free to use the real estate agent of my 
choice?

• Am I able to call you after hours and 
weekends? 

• Can you provide references? 

• Have you completed CE in 2022?

Questions to ask related to the loan process

• How do I need to handle Earnest Funds?

• How much is the Inspection and Appraisal and 
when do I need to pay?

• How much money do I need to show for 
approval? What about Funds to Close?

• Will my going on vacation impact your 
process?

• What student loan documentation will you 
need from my student loan company?

• Do you have a dedicated processer assigned 
to me?

Selecting a trusted MLO 
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The home buying timeline

Step 2: Select a trusted Real Estate Agent (Jan – Mar)

Generic Questions

• How many transactions did you close in the 

last year?

• Are you a licensed agent?

• What is your experience working with first-

time homebuyers?

• Are you working for me and in my best 

interest throughout this transaction?

• How will you communicate with me?

• Are there any fees I need to pay you?

Modified Questions

• How many houses have you sold using a true 

doctor loan?

• What is your experience working with 

graduating med students who are first time 

home buyers?
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How Much You 
Qualify For

Local Home 
Prices

Monthly 
payment you 

feel 
comfortable 

with

The 
Right Loan 

Officer

The 
Right Real 

Estate
Agent

The 
Right Loan

4 Important Considerations



How much do I 
need to budget for 
closing? 
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Preparing your Closing Budget

Down Payment Total amount of down payment $

Closing Costs 1% - 3% of purchase price – varies by state $

Escrows

3 – 6 mos. taxes & insurance $

1 yr. homeowners' insurance $

Prorated interest from closing date to month-end $

Sub-Total $

Less Earnest Funds - $

Total Funds due at Closing $
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How Much You 
Qualify For

Local Home 
Prices

Monthly 
payment you 

feel 
comfortable 

with

The 
Right Loan 

Officer

The 
Right Real 

Estate
Agent

The 
Right Loan

4 Important Considerations
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Disclosures

Huntington offers many different mortgage products and options. Not all applicants will qualify for the rates shown. Actual interest rates, annual percentage rates 
(APRs), margins, payment amounts  and loan closing costs for which an applicant may qualify will vary depending on loan product, the  applicant’s credit profile, 
and other loan characteristics such as loan amount, down payment, credit score, LTV ratio, property/occupancy type and other factors, and are subject to change 
at any time. All loan products have maximum debt-to-income ratios and maximum loan amounts.. 

The Huntington National Bank is an Equal Housing Lender and Member FDIC. All loans are subject to application and credit approval, satisfactory appraisal, and title 
insurance. Terms, conditions, and loan programs are subject to change without notice. Other terms, conditions, and restrictions may apply.

Figures provided below are for illustration purposes only and are not actual rate quotes. Rate and payment information in the examples reflect - terms for financing 
the purchase of a single-family, owner-occupied dwelling by an applicant with a 720 credit score on a 30-year, 10/6 adjustable rate mortgage based on market 
conditions as of January 27, 2023, and assumes $1000 in prepaid finance charges. The initial rate (5.75%, in this example) for the 10/6 ARM is in effect for the first 120 
months. After 120 months, the interest rate is based on the 30-Day Average Secured Overnight Funds Rate (SOFR) index rate as published by the Federal Reserve 
Bank of New York in effect within 45 days of the change date (4.310%, as of January 27, 2023) plus a margin (3%, in this example) rounded to the nearest .125% and is 
subject to change every 6 months.  Due to the variable nature of the index, interest rates and payments may increase, in some cases, significantly, after consummation 
of the loan. The rate and payment information for years 11-30 are based on the index rates in effect as of January 27, 2023; the index rates in effect ten to thirty years 
later may differ substantially. The payment estimates do not include amounts for taxes and insurance premiums; the actual payment obligation will be greater.

Loan Amount Points Down 
Payment

Rate
APR

Monthly Payment

Years 1 through 10 Years 11 through 
30 Years 1 through 10 Years 11 through 

30
$150,000 0 0% 5.75% 7.25% 6.33% $875.36 $985.44 
$225,000 0 0% 5.75% 7.25% 6.31% $1,313.04 $1,478.16 
$290,000 0 0% 5.75% 7.25% 6.30% $1,692.36 $1,905.19 
$325,000 0 0% 5.75% 7.25% 6.29% $1,896.61 $2,135.12 
$450,000 0 0% 5.75% 7.25% 6.29% $2,626.08 $2,956.33 
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Primary Contact

Tal Frank
NMLS# 6502
614 331-3940
talfrank@physicianloans.com

Additional Resources

To Find a Loan Officer visit www.physicianloans.com 
or call 877-593-9313

Visit www.physicianloans.com for additional information


